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Top 7 Things Every Seller Should Do

Before Listing Their Home

A Step-by-Step Guide to Selling Faster, Stress Less, and Maximize

Your Home's Value

By Seema Wu, Realtor®
Introduction

Selling your home is one of the biggest financial decisions you'll ever make. The
truth is, the work that happens before your home hits the market often

determines how much money you'll walk away with.

I've helped hundreds of families buy and sell homes, and one thing remains

true: the best results come from preparation—not luck.

This guide will walk you through the seven most important things every
homeowner should do before listing their home so you can attract more buyers,

receive stronger offers, and enjoy a smoother selling experience.

1. Start Decluttering Early

Buyers don't want to see how you live—they want to imagine how they'll live.
Pack away:

e Family photos
e Excess furniture

e Collections
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e Seasonal décor

o Extraitems on countertops
A clean, open home always feels larger and more inviting.

Pro Tip: If you haven't used it in the last year, it's probably time to pack it.

2. Complete Small Repairs

Tiny issues create big doubts.
Walk through your home as if you're seeing it for the first time.
Fix things like:

e Dripping faucets

e Loose cabinet handles
e Burnt-out light bulbs

e Scuffed walls

e Squeaky doors

e Broken screens

These inexpensive repairs help buyers feel confident that the home has been

well cared for.

3. Boost Your Curb Appeal

First impressions happen before buyers ever open the front door.
Simple improvements include:

e Fresh mulch
e Trimmed shrubs

e Power washing

SEEMA WL



kw METROPOLITAN

e Clean windows
e Fresh welcome mat
e Painted front door

e Colorful flowers

Buyers often decide how they feel about a home within the first few minutes.

4. Deep Clean Everything

Your home should sparkle.
Pay special attention to:

Kitchens

Bathrooms

e Baseboards
e Ceiling fans
e Windows

e Floors

¢ Inside appliances

A spotless home signals quality and care.

5. Price It Strategically

Many sellers think pricing higher leaves room to negotiate.
In reality, overpriced homes often:

e Sit on the market longer
e Receive fewer showings

e Require price reductions
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e Sell for less than well-priced homes
The market—not emotions—determines value.

Pricing correctly from the beginning creates excitement, attracts more buyers,

and often results in stronger offers.

6. Invest in Professional Marketing

Today's buyers begin their search online.

That means your listing needs:

Professional photography

Floor plans

e Video walkthroughs

e Drone photography (when appropriate)
e Strong property descriptions

e Social media exposure

e Maximum online visibility

Your first showing usually happens online.

7. Hire the Right Agent

Not all real estate agents market homes the same way.

Ask questions like:

What's your marketing plan?

How will you prepare my home?

How often will you communicate with me?

What makes your service different?
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e Can you provide recent success stories?

Choosing the right Realtor can make a significant difference in your

experience—and your bottom line.

Final Thoughts

Preparing your home before listing doesn't have to feel overwhelming.

With the right strategy, guidance, and marketing plan, selling your home can be

an exciting and rewarding experience.

I'd be honored to help you every step of the way.
Ready to Find Out What Your Home Is Worth?

Whether you're selling next month or next year, I'd love to help you create a

personalized plan that fits your goals.

Seema Wu, Realtor®
Relationships Before Transactions
973-610-8121

seema.wu@me.com

www.seemawu.com
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